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I  think ever yone on the planet would love making money 
off  of their  passion! If  my dad could find a way to make 
money going camping, he would!!  And the truth is, if  he 
became an expert at it, he could definitely make a business 
out of it!  All  you have to do is  love what you do and find 
a way to help people with it!  That ’s  my biggest piece of 
advice for creatives that are wanting to turn their  passion 
into profit. You have to 1. Recognize the NEED in the 
market and then 2. Cater your skill  and expertise to meet 
that need. For example, I  love talking about our friends 
at Paisley and Jade! These two amazing ladies LOVED 
estate sales and antiquing; they realized that there was 
a need in the wedding world for sourcing event decor and 

so they met that need by starting their  company!
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D i s c o v e r  y o u r  s t r e n g t h s ,  t h o s e  a s p e c t s  of  y o u r  a r t i s t r y 

t h a t  m a k e  y o u  b e a u t i f u l l y  u n i q u e,  a n d  l e v e r a g e  t h e m . 

Co n c e n t r a t e  o n  w h a t  m a k e s  y o u  t h e  b e s t  a t  w h a t  y o u 

d o,  r a t h e r  t h a n  l o o k i n g  o u t w a r d  a n d  f a l l i n g  v i c t i m 

t o  c o m p a r i s o n  i n  t h e  p u r s u i t  of  c h a s i n g  s o m e o n e 

e l s e’ s  d r e a m . Yo u  a r e  m o s t  s u c c e s s f u l  w h e n  y o u  r o o t 

y o u r  b r a n d  i n  a u t h e n t i c i t y  a n d  h a r n e s s  y o u r  g i f t s 

t o  s e r v e  y o u r  c l i e n t s  u n i q u e l y.  W h e n  y o u  a r e  f i r s t 

s t a r t i n g ,  i t  c a n  b e  d i f f i c u l t  t o  s e e  w h e r e  t h i s  j o u r n e y 

of  e n t r e p r e n e u r s h i p  w i l l  t a k e  y o u  a n d  I  p r o m i s e  t h a t 

t h e r e  w i l l  b e  u p s  a n d  d o w n s  a l o n g  t h e  w ay.  I n  t i m e s 

of  s t r u g g l e,  h o l d  t r u e  t o  y o u r  p u r p o s e  a n d  m i s s i o n . 

I n  t i m e s  of  s u c c e s s ,  s t ay  r o o t e d  a n d  h u m b l e  a s  y o u 

c e l e b r a t e  t h e  r e s u l t  of  y o u r  h a r d  w o r k .  U l t i m a t e l y,  i f 

y o u  b e l i e v e  i n  y o u r s e l f  a n d  w o r k  h a r d ,  r e a l l y  r e a l l y 

h a r d ,  y o u  h a v e  t h e  p o t e n t i a l  t o  d o  i n c r e d i b l e  t h i n g s .
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You have to stop letting fear get in the way. I sat on my dream 
for years, because I  was too afraid to make a move. I 
graduated from college, got a 9-5 with great benefits and 
began working in a cubicle doing the same mundane thing 
ever y day;  I  did all  the things I  was ‘supposed’ to do. I 
thought that by falling that path, I ’d be happy and my 
goals would be met. Instead I  ended up depressed and 
miserable. Sound familiar? See, I  blamed ever yone 
else, but in the end it  was ME. I  was my ver y own worst 
enemy; I  was getting in the way of making my passion 
profitable because I  wouldn’t  even TRY. I  thought I  wasn’t 
good enough, smart enough, pretty enough, “insert here” 
enough to make it  happen. In my own mind, ‘wedding 
planning’ could never be a career, and I let the fear of trying 
paralyze me. It was when I worked up the courage to punch 
fear in the face and say ENOUGH, that I  actually started 
moving. You won’t  always have it  all  f igured out (in fact, I 
rarely ever do!)!  But by EMBRACING the chance of failure 
and charging full-speed ahead, you’ll  be one HUGE step 
closer to making that dream of yours your ver y own career.
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The key to a successful and profitable  creative business 
is  finding that thing that you uniquely best at AND that 
solves a problem or fills  a need for your potential  client.   
It  is  sort of a magic formula that takes trial  and error 
and deep thinking to solve but when you do, the growth 
and success begins to happen organically. Without any 
preconceived notions, ask yourself  the following two 
sets of questions. Set 1:  “ What do I  LOVE doing that 
comes naturally to me? ” “ What do I  feel  uniquely gifted 
at? ”   “ What could I  do all  day and never tire of ? ”   When 
you can answer these question you are half  way there.   
Then you have to do the hard work of answering the 
second set of questions:  “ What is  my ideal client ’s  biggest 
struggle and burning need? ”  Ask them what their  biggest 
frustrations are and listen to what they say.   Ask yourself 
how you can create a product or ser vice that solves a real 
problem in a way that is  in l ine with what you enjoy and 
are gifted at.   Answering the first  set of questions uncovers 
a l ife-giving hobby.   When you answer the second set of 
q u e s t i o n s  y o u  h av e  d i s c o v e r e d  a  p o t e n t i a l  b u s i n e s s ! !

http://shaycochrane.com
http://instagram.com/shaycochrane


I  s t a r t e d  m y  b u s i n e s s  a t  a  p o i n t  i n  m y  l i f e  w h e n 

a l l  I  h a d  l e f t  w a s  p a s s i o n  a n d  d e t e r m i n a t i o n  — 

I  d i d n ’ t  h a v e  t w o  n i c k e l s  t o  r u b  t o g e t h e r !  O v e r 

t i m e ,  I  s t a y e d  f o c u s e d  o n  t h e  t y p e  o f  b u s i n e s s  I 

w a n t e d ,  a n d  n e v e r  g o t  t o o  w r a p p e d  u p  i n  m a k i n g 

t o n s  o f  m o n e y  t h a t  I  l o s t  m y  p a s s i o n  a n d  l o s t 

s i g h t  o f  m y  g o a l .  I  w a s  s o  b r o k e  w h e n  I  s t a r t e d 

m y  b u s i n e s s ,  s o  t h e r e  w a s  n o  g o i n g  d o w n ,  w h i c h 

s u r p r i s i n g l y  h e l p e d  m e  t o  c h o o s e  m y  p a t h !  I ’ v e 

b e e n  a b l e  t o  c r e a t e  a  f u l l  t i m e  b u s i n e s s  t h a t  I  c a n 

r u n  f r o m  m y  h o m e  a n d  e m p l o y  o t h e r  c r e a t i v e s  t o 

w o r k  w i t h  m e !
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As you tr y to navigate turning your passions into a 
sustainable business venture, look for where there is 
a need and lean into it. Pursuing your dreams can be 
terrif ying, fil led with ‘ What ifs? ’ and unknowns. But 
if  you are able to recognize where your skills  can ser ve 
others well, lean full  force into that and own that 
opportunity. When I  first  started my business, I  saw a 
need for more intentional branding experiences that 
went deeper than a cut and dr y design project. So I 
combined my penchant for graphic design with my heart 
for helping others share their  stories, and I  was able to 
car ve out a l ittle corner in the industr y where I  can make 
a difference. When you see a need, examine how you can 
use your unique gifts, talents and strengths to meet it  in 
a creative way. Don’t  let  what others are doing distract 
you. Don’t  let  that nagging voice within that tells  you 
‘you can’t ’ l ie to you. And whatever you do, don’t  look 
away. Lean into that opportunity and you will  be amazed 
at how aptly you can bless others by simply playing t o 
y o u r  s t r e n g t h s ,  a n d  p u r s u i n g  y o u r  b i g g e s t  d r e a m s !

http://bisforbonniedesign.com
http://instagram.com/bonniejoymarie


PURPOSE is the absolute key to being able to book & price yourself 
with confidence. In a saturated market where everyone else is doing 
the same thing (and undercutting each other in the process, just to 
try to get booked), knowing what you stand for and WHY you do what 
you do will put you in a market all by yourself for two major reasons. 
The first is that starting from that place of what you stand for will 
lead to you developing a unique style & approach that is yours alone 
and that is different from what everyone else is doing. But the second 
reason, is that when you know that your work stands for something 
bigger and when you BELIEVE in what you are doing… then it will give 
you the courage to stand your ground to really charge what you’re 
worth no matter what anyone else is doing. For example, our Why is 
that we don’t just photograph weddings for that day… we photograph 
them for the 62 and a half years to come. We know that our work 
will be the thing that this couple holds on to as they live an entire 
life together, and it will be what gets passed down for generations to 
come. So on our website pricing page it says, ‘We believe photography 
is an investment. And we also believe your story is worth investing 
in. Because there are some things that were made to last a lifetime, 
just like the two of you. And when it needs to last that long, you just 
want to make sure it will always stay beautiful. That it will always stay 
relevant. That’s why we create photography that is Iconic & Enduring. 

WE CREATE THINGS that are MADE TO LAST.
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http://justinandmaryweddings.com
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Thank you so much for reading and subscribing! 
We  h o p e  t h i s  l i t t l e   g u i d e  w a s  h e l pf u l  f o r  y o u .
Registration for our Australian conference is  still 
o p e n  a n d  w e  w o u l d  l o v e  n o t h i n g  m o r e  t h a n  t o 
s e e  y o u  a t  # c r e a t i v e a t h e a r t d o w n u n d e r !  Join 
u s  o n  t h e  t r i p  of  a  l i f e t i m e  a n d  r e g i s t e r  t o d a y ! 

@creative_conf

@creativeatheartconference

c r e a t i v e a t h e a r t c o n f e r e n c e . c o m

http://instagram.com/creativeatheartconference
http://facebook.com/creativeatheartconference
http://twitter.com/creative_conf
mailto:info@creativeatheartconference.com
http://creativeatheartconference.com
http://creativeatheartconference.com/aus-2016/

