TOP TEN TIPS FOR GETTING
PAST GATEKEEPERS
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RESEARCH & PERSONALIZE

e Gather information about the company
e Personalizing your approach shows you've
invested effort and time in understand their

needs o~

&

BUILD A RELATION

e Be palite, respectful, and frie
e Build a connection
o Pay attention to details in thejg6fficg
o Find items to rels\e to and cdll them out
o Be creative
e Most |mportantly r-
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e Be mindtul o e best times to caII
5 o What works for-@ne gatekeeper may not

work for‘the other gatekeeper
e Call at hon-traditional times during the day -
o Before 8 am | :
o During lunch :
o After 4:30/5 pm



BE CONCISE AND CLEAR

e Craft a compelling pitch that qupekfy

communicaets the value

OFFER VALUE UPFRONT

e Craft a compelling pitch’fﬁ?at quickly
© communica€ts the value 74

LEAVE A PERSUASIV
VOICEMAIL :

e | eave a voicemailsthat sp
prompts a return cal

.

making role
e Express your gequine pain pblnts of not being
able to reach the right person




