
3 skin care classes 

3 team building appointments

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NAME SALES

NEW SALES

WEEKLY TOTAL

CONSISTENTLY WORK YOUR BUSINESS EACH WEEK WITH $300 IN NEW RETAIL SALES,

3 PARTIES OR SKIN CARE CLASSES & 3 TEAM BUILDING APPOINTMENTS

the power of three
$300 in new retail sales 

HOSTESS

# OF GUESTS

# OF BOOKINGS

SALES TOTAL 

HOSTESS

# OF GUESTS

# OF BOOKINGS

SALES TOTAL 

HOSTESS

# OF GUESTS

# OF BOOKINGS

SALES TOTAL 

NAME

NEW RECRUIT? YES NO

NOTES

NAME

NEW RECRUIT? YES NO

NOTES

NAME

NEW RECRUIT? YES NO

NOTES

WEEK OF



TRACK YOUR CONSISTENCY FOR THE MONTH OF 

the power of three
Week 1

NEW SALES

WEEKLY TOTAL

$300 IN NEW RETAIL SALES 3 SKIN CARE CLASSES 3 TEAM BUILDING APPTS
$100 $100 $100 1 2 3

CLASS SALES

WEEKLY TOTAL

1 2 3

NUMBER OF

NEW RECRUITS

Week 2 

NEW SALES

WEEKLY TOTAL

$300 IN NEW RETAIL SALES 3 SKIN CARE CLASSES 3 TEAM BUILDING APPTS
$100 $100 $100 1 2 3

CLASS SALES

WEEKLY TOTAL

1 2 3

NUMBER OF

NEW RECRUITS

Week 3 

NEW SALES

WEEKLY TOTAL

$300 IN NEW RETAIL SALES 3 SKIN CARE CLASSES 3 TEAM BUILDING APPTS
$100 $100 $100 1 2 3

CLASS SALES

WEEKLY TOTAL

1 2 3

NUMBER OF

NEW RECRUITS

Week 4 

NEW SALES

WEEKLY TOTAL

$300 IN NEW RETAIL SALES 3 SKIN CARE CLASSES 3 TEAM BUILDING APPTS
$100 $100 $100 1 2 3

CLASS SALES

WEEKLY TOTAL

1 2 3

NUMBER OF

NEW RECRUITS

notes 


