
 Ideal Client Positioning Exercise

Ideal Client Discovery Questions

??

There are plenty of ways to discover who your ideal client is, and many, many
tools on the internet that will take you through the ideal client discovery
exercises. But the following are a few questions I like to ask myself and my
clients to help to zoom in on who your ideal client is day-to-day and what they
value.

You’re looking for patterns and trends. And even if those trends don’t seem
especially significant, they can inform how you position yourself and your work
so it can resonate with your ideal client. Use this for discovery and
brainstorming.

ME S S A G I N G / P O S I T I O N I N G

How can you use this knowledge to create positioning
that will resonate with your ideal client?



Ideal Client Discovery Questions
HOW CAN YOU USE THIS KNOWLEDGE TO CREATE POSITIONING

THAT WILL RESONATE WITH YOUR IDEAL CLIENT?

INTROVERT OR EXTROVERT?

questions brainstorming

WHAT CITY? GEOGRAPHY? WHAT ARE
SOME OF THE VALUES OF THAT PLACE?

WHERE DO THEY LIKE TO VACATION?



Ideal Client Discovery Questions
HOW CAN YOU USE THIS KNOWLEDGE TO CREATE POSITIONING

THAT WILL RESONATE WITH YOUR IDEAL CLIENT?

KIDDOS? PETS?

questions brainstorming

SPLURGES? WHAT DO THEY LIKE TO
SPEND A FEW EXTRA PENNIES ON?

WHERE DO THEY HANG OUT ONLINE?



Ideal Client Discovery Questions
HOW CAN YOU USE THIS KNOWLEDGE TO CREATE POSITIONING

THAT WILL RESONATE WITH YOUR IDEAL CLIENT?

WHERE DO THEY BUY THEIR GROCERIES?

questions brainstorming

MEDIA CONSUMPTION?
PODCASTS? BOOKS?

COLLEGE DEGREE? SELF TAUGHT?






